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Sterlite Technologies Q3FY20 

Financial Results & Highlights 

STL, Sterlite Technologies Limited (Formerly Sterlite Tech) is a digital technology multinational 

company having offices in India, China, US, SEA, Europe and MEA. It is listed on Bombay Stock 

Exchange and National Stock Exchange of India. It has more than 270 patents and serving customers 

in over 150 countries, including Fortune 100. 

The company is specialized in optical fibre and cables, hyper-scale network design, and deployment 

and network software and offer bespoke integrated solutions for global data networks of CSPs, 

Telcos and OTTs. STL has also partnered with global telecom companies, cloud companies, citizen 

networks and large enterprises to design, build and manage such cloud-native software-defined 

network. It has strong global presence with next-gen optical preform, fibre and cable manufacturing 

facilities in India, Italy, China and Brazil and two software-development centres. 

Standalone Financials (In Crs) 

  Q3FY20 Q3FY19 YoY % Q2FY20 QoQ % 9MFY20 9MFY19 YoY% 

Sales 1118.35 1241.25 -9.90% 1271.37 -12.04% 3744.24 3096.54 20.92% 

PBT 86.21* 198.28 -56.52% 163.18 -47.17% 458.81 518.08 -11.44% 

PAT 64.8 129.57 -49.99% 159.97 -59.49% 362.4 342.19 5.91% 

Consolidated Financials (In Crs) 

  Q3FY20 Q3FY19 YoY % Q2FY20 QoQ % 9MFY20 9MFY19 YoY% 

Sales 1208.88 1345.3 -10.14% 1368.83 -11.69% 4018.24 3319.76 21.04% 

PBT 70.92* 225.71 -68.58% 162.9 -56.46% 451.31 615.75 -26.71% 

PAT 51.81 149.71 -65.39% 159.56 -67.53% 355.56 419.74 -15.29% 

   * Contains Exceptional Item of an additional provision for Rs 50.71 Cr.  

Detailed Results: 

1. The quarter saw a moderate revenue decline of 10% YoY in consolidated terms but 9M 

revenues were up 21% YoY. 

2. Consolidated net profit declined 65% YoY and 15% YoY for the quarter and 9M periods 

respectively. 

3. PAT in the quarter was down mainly due to a provision of Rs 50.71 Cr made by the company 

towards the settlement of a pending litigation. 

4. The company has completed 65% of the Indian Navy project and 55% of the Mahanet 

project has been delivered. 

5. It was awarded a T-fiber project for Rs 1100 Cr to provide digital infrastructure to 6 million 

citizens of rural Telangana. 

6. The company acquired a 12.8% stake in ASOCS which is a pioneer in radio wireless networks 

to expand the company’s expertise in wireless networks. 

7. Exports for the company stood at 31% of revenue in the quarter. 

8. EBITDA for Q3 declined 17% QoQ and 18.75% YoY. This was because both volumes and 

realizations declined in the quarter. The company hopes to stop this volume decline by 
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entering into new markets and improve realization by instituting cost reduction in optical 

fiber. It has also introduced Project Junoon to do the same. 

9. The current order book stands at Rs 8535 Cr. The proportion of new product to revenue 

stood at 20%. 

10. The client base breakup is as follows: 

 Telcos: 52% 

 Enterprises: 22% 

 Citizen Networks: 24% 

 Cloud Players: 2% 

  

Investor Conference Call Highlights:  

1. Global Telco industry saw a pause in Capex in 2019 due to the transition from 4G to 5G while 

global fiber demand fell 17%. 

2. The company sees profitability rising for the Indian telecom industry due to the rise in tariffs 

earlier this year. 

3. The management expects the demand for fiber to rise in the year going forward as Capex for 

the industry resumes. The management also expects this mainly because the requirement 

for optical fiber is far higher in 5G networks as compared to previous 4G networks. 

4. The company also expects the business from the citizen networks to grow going forward as 

part of the BharatNet mission. 

5. The company is operating at 46% utilization of the expanded optical fiber capacity and 76% 

utilization in cable capacity in Q3. 

6. The management expects the demand for the industry to remain subdued till H2FY21 but 

the company plans to expand sales volumes by expanding into new geographies. 

7. The company’s new product Trueribbon which was launched last year is received well in the 

industry. The company has also launched StellarFibre which is the industry’s first universal 

fiber in October. 

8. The margins in the services business have improved to 17% and the projects continue to 

yield 20-22% and the management expects the margins to improve further as the scale of 

operations expands. 

9. The company expects a rise in domestic demand for optical fiber in the near future. 

10. The company has opted for a flat 25% tax rate. 

11. 63% of the new order book is in new projects which are expected to have a time period of 

12-18 months while the rest 37% is in O&M which is to distribute evenly across 7 years. 

12. The company is shifting its focus to value-added and specialized products to earn higher 

realization. 

13. The current days of receivables for the company stands at 100 days. The company has 

received Rs 133 Cr from its Rs 300 Cr dues from BSNL in Q3. The rest of the dues is expected 

to be received in the next 6 months. 

14. The management has maintained that their capacity utilization for FY20 should be almost 

flat YoY. 

15. The management has indicated that the company does not have any new Capex plans and it 

will concentrate on completing existing plans for the time being. 

16. The management expects the leverage of the company to come down going forward as no 

new Capex is being planned. 
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17. The management expects capacity utilization in FY21 to reach 75%-80% of the expanded 

capacity. 

18. The management expects QoQ revenue growth in Q4 due to greater geographical reach and 

anticipated volume growth from advance orders and expected project revenues. 

19. The management maintains that it is confident of achieving good performance in the near 

future. 

  

Analyst Views: 

Sterlite Technologies saw moderate revenue decline in the current quarter. The sales volume for the 

company has been contracting and the management has indicated that it expects volumes to stay 

flat for the year. Despite the dismal quarter, the company saw encouraging signs from the good 

acceptance of its value-added products like Trueribbon and Stellarfibre. The company plans to 

overturn this fall in volumes by expanding and selling in new geographies that it has reached this 

year. Furthermore, it is also looking to enhance its realization by engaging and instituting cost 

savings initiatives. The company’s performance in the services business has been encouraging with 

the company expecting to gain more orders both from defense forces and citizen networks. It 

remains to be seen whether the company will be able to bounce back as quickly as the management 

expects. But given the company’s market position and the increasing importance of fast and secure 

networks going forward, Sterlite Technologies remains a potentially good growth stock to watch out 

for. 

 

 

If you found this report useful and would like to receive more such investing insights, you can subscribe 

to our updates.  
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